
Terumo is a medical device company that focuses and features 
tools and solutions for endovascular procedures. We have 
played a leading role in bringing the transradial procedure 
to the US cardiologist, embracing a value proposition that 
emphasizes a clinical, patient outcome and economic benefit 
when compared to the traditional femoral approach.
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Q:  Why have you chosen MedAxiom as a strategic partner?
A: like most companies, Terumo focuses its selling efforts to 
physicians and hospitals. But unlike most companies, Terumo has 
played a pioneering role in helping to not only educate and train 
physicians, specifically in the area of the transradial approach, 
but we have taken on the responsibility of educating the service 
line. We see medAxiom as a perfect partner to help bring a 
singular message that benefits all stakeholders (physicians and 
administrators).

Q: Why has Terumo put so much emphasis on  
transradial access?
A: We are all caught up in a dynamically changing healthcare 
environment that as a result of legislation is now clearly focused 
on tying costs to quality outcomes. vascular access complications 
still remain the number one issue in the cath lab. The healthcare 
system needs the ability to reduce costs. hospitals need to better 
manage patient throughput and costs. Transradial, whether 
delivered as part of an in-patient procedure, outpatient procedure 
or same day discharge brings about the greatest cost-benefit ratio 
when compared to femoral. The physician wins, the hospital wins, 
the patient wins.

Q: What primary products are utilized by practices, hospitals, 
physicians for radial procedures?
A: Terumo makes a specific line of radial specific products  
that include specialty hydrophilic sheaths (Glidesheath),  
radial hemostasis (Tr Band), radial diagnostic catheters  
(Tiger/Jackie), radial interventional guides (ikari).We bring  
guideline- based support to the doctors’ fingertips.

Q: How do you intend to add more value to your customers 
in the next 12 months?
A: in addition to our ongoing efforts in training cardiologists and 
staff in the radial procedure, we provide training in areas of complex 
coronary and critical limb ischemia. Both of these procedural areas 
are seeing growing focus by physicians and together with some of 
our specific product tools and our educational and training efforts, 
Terumo is positioned to partner with hospitals and physicians in an 
ever increasing effort to deliver procedural solutions.

Q: What new products or services can we expect to see 
released in the next 12 months?
A: in the radial space we have Glidesheath Slender, a unique and 
novel 5fr hydrophilic sheath that accepts a 6fr catheter. This is 
going to expand the cardiologists ability to treat a greater patient 
population with the catheter sizes most appropriate for the 
procedure, while at the same time maximizing the sheath to artery 
ratio which should further minimize the occurrence of radial artery 
occlusion or spasm.

Q: What are your long-term goals in serving the cardiology 
practice arena?
A: We anticipate bringing a greater offering in the cardiology 
space and are working hard to make that happen over the next 
18-24 months. Terumo is late to the US market as we did not have 
a specific presence prior to 2006. however, that is changing fast 
and we look forward to bringing innovative solutions much like we 
have with transradial.

Q: Are there other areas of interest that Terumo is  
focusing on?
A: yes, we have recently introduced the most innovative solutions 
for achieving large bore access for procedures that require 
introduction of grafts, valves, circulatory support and other large 
bore related devices. The Solopath introducer uses the most 
innovative technology currently available. it is a sheath that inserts 
in collapsed/folded fashion with a much smaller profile and then 
is expanded, much like an angioplasty balloon. This allows our 
sheath to navigate tortuousity and complex vessel situations in a 
less traumatic fashion than a conventional sheath.

Q:What aspects of your products are most appealing to both 
the physicians and administrators?
A: Terumo products have long been recognized for their superior 
quality. The Glidewire line of hydrophilic wires still remains the 
most utilized wires in its class. in an era of increased awareness 
and focus on quality outcomes, utilization of Terumo products 
provides an additional element of generating the best, most 
efficient procedural outcome.

Q:Who should the MedAxiom members contact with 
questions about your company or products?
A: Please feel free to contact Gary Clifton, Director of Marketing 
with any questions at gary.clifton@terumomedical.com.


