
TRANSFORMING CARDIOVASCULAR CARE, TOGETHER.
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ASTELLAS

MedAxiom provides a great 
opportunity to connect with 
key customers that use our 
products and services and to 
listen to the various speakers 
on healthcare updates that are 
impacting our customers.



We are advancing cardiovascular healthcare transformation by connecting our Industry Partners 
with the MedAxiom community—more than 25% of all cardiovascular physicians nationwide.

While the entire healthcare system is transitioning from volume to value, we are experiencing 
the power of uncommon collaborations and unprecedented opportunities for those on the 
leading edge of this transformation. MedAxiom’s business model supports and provides the 
platform to expand these activities and is focused on speeding up the evolutionary process.

We find that many of our Industry Partners are asking tough questions and readdressing 
traditional approaches to today’s challenges, committing themselves to finding a better way. 
Sales and marketing infrastructures are being completely abandoned and new, efficient 
customer-facing, solution-engineered programs are appearing. Steeped in education, 
knowledge sharing and business partnerships, industry and healthcare delivery systems are 
working together to lead the change.

In order to truly transform healthcare, our culture must have a shift in collective consciousness 
so that reality is refined by consensus. Consensus is achieved best through strong communities; 
the stronger the community, the more influence it has to accomplish shared goals.

This is what MedAxiom Industry Partnership is all about—connecting industry and CV 
healthcare delivery innovators. We provide support and strategy to help you create on-target 
solutions messaging, offer numerous opportunities to directly deliver your message, and a 
ready audience of decision makers to hear your message.  

Partner with us to advance the transformation of cardiovascular healthcare!

Joseph Sasson, Ph.D. 
Executive Vice President 
MedAxiom Ventures

Uncommon Collaborations,  
Unprecedented Opportunities.



Transforming 
Cardiovascular Care, 
Together.
As the nation’s leading cardiovascular performance community, MedAxiom provides expert 
consulting, networking, and membership services including data analytics, program excellence 
tools and educational events to improve business and patient care outcomes.

MedAxiom Ventures works to advance cardiovascular healthcare transformation by helping our 
Industry Partners effectively communicate with members of the MedAxiom community. Creative 
and innovative solutions from MedAxiom Industry Partners support the fulfillment of our mission 
to help member organizations deliver improved value by driving cost out of their systems and 
increasing efficiencies while improving the quality of care.  

With this in mind, the goal of the MedAxiom Industry Partnership is to be the focal point for 
our Partners when it comes to efficiently and effectively delivering information to, or gathering 
information from, physicians, practices and hospitals. MedAxiom plays a pivotal role to ensure that 
information from Partners gets into the hands of our members, and that feedback from members is 
delivered to our Partners, making for a dyad relationship.
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Value-Based Partnerships:
A NEW SOLUTION
MedAxiom Industry Partners, and the majority of healthcare companies, are attempting to do more with less. Reduction in force is a common 
approach to driving costs out of a corporate budget; it has been one of the primary goals of industry. Healthcare providers have a similar goal, 
and one approach for them is to look to industry for decreased costs of products and services. However, a continued decrease in these costs is 
not sustainable, so new solutions must be developed and implemented.

MedAxiom helps our Industry Partners deliver unique solutions with a different approach. We look at the long-term effects of a 
product, service or process to see its downstream impact. The inherent efficiency of the MedAxiom Industry Partner program, due to 
our special relationship with our network of CV leader members, is key to helping our partners create market and brand awareness.

We assist our Industry Partners in achieving primary goals and objectives including:

Market/Brand/Product Awareness: MedAxiom helps develop 
and deliver information about your product launches, new programs, 
corporate innovations, industry news, etc., to our membership 
through a variety of channels.

Market Research and Insight: MedAxiom facilitates market 
research and helps our partners better understand the market and 
market’s reaction to new products and services.

Customer Experiences: Understanding and enhancing the 
customer experience is an essential component of this partnership. 
MedAxiom provides the ability for you to get timely feedback on 
products, services and messaging, while ensuring that inquiries from 
our membership are channeled appropriately.

Disease States and Improvement Area Efforts: MedAxiom 
works to deliver disease awareness programs and educational 
content specific to products and solutions aimed at improving patient 
outcomes and reducing costs. Some examples of chronic disease 
awareness MedAxiom has worked with Corporate Partners on 
include: heart failure, obesity, diabetes, atrial fibrillation, structural 
heart disease, ischemic disease, women’s heart disease, cardio-
oncology, and peripheral vascular disease. 

Pilot Programs and Program Improvement: MedAxiom works 
with many of our partners to identify early user sites and develop 
pilot programs to validate operational and clinical pathways. Some 
program improvement programs include: revenue cycle management, 
cath labs, optimization of EP and nuclear labs, and APP utilization.

MedAxiom is focused on offering the greatest value and quality to 
our community—members and partners. This means we provide the 
most current, comprehensive and meaningful services and products. 
Our Industry Partners enjoy close collaboration with us to reach and 
build relationships with the CV community. They have numerous 
opportunities to connect to MedAxiom membership including:

 •  Conferences
 • Educational Webinars
 • Success Story Videos
 • Email Blasts and Social Media
 • Special Events
 • Impact Groups and Advisory Boards
 • Marketing Materials and Publicity
 • Sponsorships
 • Surveys, White Papers and Case Studies
 • Multiple Website Features
 • Customized Live Educational Sessions



Your Audience Awaits
THE CV COMMUNITY’S LARGEST MEMBERSHIP AND RESOURCES NETWORK

REPRESENTING:

CARDIOVASCULAR ORGANIZATIONS
PRIVATE • ACADEMIC • HOSPITAL-OWNED

400+

PHYSICIANS
6,800+

C-SUITE LEADERS

3,500+

CODING MANAGERS

460+

CARDIOVASCULAR CODERS

700+

The MedAxiom community is made up of the thought leaders, innovators and decision makers who need your 
solutions to advance the delivery of healthcare. The efficiency of the MedAxiom Industry Partner program helps 
industry organizations create market and brand awareness. The reach of MedAxiom is broad and the effects of 
a viral community are critical for our Industry Partners to reach their target audience.
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MedAxiom Membership List
Corporate Partners receive a comprehensive list of all MedAxiom 
members. Partners agree to keep this list confidential and not 
contact our members en masse without the consent of MedAxiom.

Database Access and Benchmarking Reports
You will receive all aggregated MedAxiom benchmarking reports 
and the ability to utilize the MedAxcess Interactive Database. You 
may also provide input on new benchmark reports to track in future 
annual surveys or periodic trending surveys. 

Surveys
Corporate Partners receive copies of all MedAxiom surveys when 
they’re released. These include, and are not limited to:

•  Provider Compensation and Production Report
• Nuclear Survey (in conjunction with ASNC)
• Echo Survey (in conjunction with ASE) 
• MedXcellence Reports

*Additional costs may apply

Industry Partnership  
Benefits and Opportunities
MedAxiom will assist you in the delivery of your message, expanding your market and brand awareness, and improving the quality of  
CV healthcare. The following highlights the tactics and strategies that MedAxiom can utilize to help you reach your goals and objectives. Many 
are included with your partnership agreement, while others are additional and can be customized to meet your specific needs.

CONFERENCES & EVENTS • RESOURCES & DATA • MARKETING & ADVERTISING • KNOWLEDGE SHARING & DEVELOPMENT

CV Transforum Spring & Fall Conferences 
The CV Transforum Spring and Fall Conferences are unique and 
effective ways to connect with physicians and administrators 
responsible for strategic healthcare directions.

Attend the conference to learn more about what is happening in CV 
healthcare from national thought leaders and MedAxiom members.

Exhibit at the conference and meet directly with prospective and 
current clients to share your solutions for their challenges.

Participate in Partner Pulse (Fall) 
A rapid-fire meet and greet event that provides in-depth, one-on-one 
exposure to key decision makers and leaders from the MedAxiom 
membership community.

Option to Participate in Shark Tank (Spring)* 
A market research event in which you may present a new product, 
service or messaging idea to a panel of key CV healthcare leaders—
executives, physicians and consultants—and receive their feedback. 
Designed after the popular television show.

CONFERENCES & EVENTS RESOURCES & DATA

MEDAXCESS BENCHMARKING GRAPH
Total New Patients to the Practice

MEDAXCESS TRENDING GRAPH
Total New Patients to the Practice



SOCIAL MEDIA SURVEY & APP ADVERTISING*

MedAxiom uses the power of social media to grow awareness of 
best-in-class solutions. Corporate Partners’ news and resources 
are shared via Facebook, Twitter and LinkedIn, reaching over 
40,000 impressions a month.

Partners may choose to advertise their solutions in our 
conference app and/or exclusive survey reports.

PARTNER SOLUTION PAGE

DAILY NEWS PARTNER SHOWCASE

FEATURED PARTNER

MARKETING & ADVERTISING

PRESENCE ON MEDAXIOM.COM

Partner Solution Page
We work with each Corporate Partner to 
develop a custom Partner Solution page 
dedicated to outlining how their products, 
services and solutions address the CV 
community’s most pressing challenges. 

Featured Partner 
 Each month, a partner will be selected as 
the “Featured Partner” and prominently 
displayed on the medaxiom.com 
homepage, linking to their CV-customized 
Partner Solution page. 

Partner News
MedAxiom has dedicated digital space 
for our Corporate Partners’ to share news 
about their organizations, products and 
services. This news also gets included in 
our general newsfeed as well as via email 
and social media marketing channels.

EMAIL CAMPAIGNS

Daily News 
Share news stories that will reach the 
MedAxiom membership through our 
popular Daily News (RSS feed) emails, 
reaching over 2,500 loyal subscribers.

Weekly Events & Resources 
Educational resources developed by  
our Corporate Partners are included  
in MedAxiom’s weekly Events &  
Resources email campaign, reaching  
over 6,800 subscribers. 

Quarterly Partner Showcase 
Participate in the quarterly Partner 
Showcase email that reaches over 7,000 
MedAxiom members and contacts. This is 
your opportunity to promote new products, 
services, case studies, white papers and 
company announcements. 
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Resource Center
Partners enjoy complete access to MedAxiom’s on-demand 
library of member-shared, peer-reviewed tools and information 
including surveys, guidelines, policy updates, past CV 
Transforum and webinar archives, and much more. Partners 
may also contribute to the Resource Center to educate the 
membership with insightful content about industry solutions.

Educational Webinars
Sponsor/participate in a national best-practice 
educational webinar with a peer testimonial approach 
to discuss your solution and share a success story.

Case Study/Peer Testimonial Video 
Tell your story through the lens of the customer. MedAxiom 
will videotape a case study or testimonial from one of your 
customers (a MedAxiom member) highlighting how your 
solution has benefited their program. We will even help you 
identify the right cardiovascular group and customer.

Case Study/White Paper*
MedAxiom will work closely with you to research, write, design 
and distribute a case study or white paper on a specific topic 
appropriate to your organization and our member audience.

Sales Team Training*
MedAxiom can hold regional educational sales team training 
events to help keep your organization updated on the changing 
sentiments and struggles in the marketplace. MedAxiom 
consultants can be engaged to hold dinner programs or go 
on site for coding, billing, operations, compensation, CVSL, 
new legislation, or current market dynamics education.

Voice of the Customer Opportunities*
Conduct market research, prepare for a product launch or 
monitor customer sentiment through a variety of Voice of 
the Customer opportunities. MedAxiom can reach segments 
of our membership to support your search for knowledge 
and insights needed to solve the issues they face. We work 
with you to select panels from our CV membership that are 
most appropriate for the issues you want to explore.

• Quantitative Online Survey
• Qualitative Interviews
• Focus Groups
• Advisory Board Summit  
• Impact Groups
• Workgroups

Clinical Pathways*
MedAxiom can work with you to develop a clinical pathway for a CV 
program. Together, we will create tools to support operationalizing 
and optimizing the deployment of a particular technology, solution, 
procedure, or program. We look at the initiative holistically from 
a CV perspective and help organizations align incentives for all 
facets of the business including staffing, scheduling, resource 
utilization, quality, medications, supply chain, and more.

INDUSTRY PARTNERSHIP BENEFITS AND OPPORTUNITIES

RESOURCE CENTER

CASE STUDY/PEER TESTIMONIAL VIDEO

*Additional costs may apply

KNOWLEDGE SHARING & DEVELOPMENT



The Power of Partnership 
TRANSFORMATIVE HEALTHCARE COLLABORATIONS

The power of MedAxiom partnerships is experienced throughout the industry. It is not only about 
connecting partners with MedAxiom members, but it is about all of us working together in new 
ways to actually transform CV healthcare. Increasingly, our industry leaders are partnering 
with the MedAxiom Consulting team to bring innovative services and products to CV healthcare 
systems across the country. 

The MedAxiom Consulting team offers CVSL expertise as former executives, hospital 
administrators and practice managers. MedAxiom Consulting has in-depth, hands-on experience 
in guiding CVSL programs through a multitude of challenges with customized and implementation-
savvy solutions. MedAxiom Consulting provides CVSL leadership with a range of proven services 
including: Financial Performance Improvement, Clinical Strategy and Optimization, Operations and 
Performance Management, and Strategy and Program Development.

Consulting
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MedAxiom Consulting and Terumo Medical Corporation Launch 
National, Value-Based Transradial Patient Care Pathways Program
This comprehensive initiative helps cardiovascular programs reduce costs and improve outcomes 
to achieve the Triple Aim of healthcare. The collaboration provides cath labs the tools, processes 
and dashboards necessary to help improve operational efficiencies, increase patient satisfaction, 
drive down costs and improve profit margins. 

MedAxiom and with Boston Scientific Collaborate to Advance  
Value-Based Healthcare
MedAxiom and Boston Scientific offer programs that improve the way care is delivered to patients 
suffering from cardiovascular conditions. These programs assist hospitals and ambulatory 
care sites in developing and implementing comprehensive clinical and operational strategies 
to drive efficiencies across the care continuum, from diagnosis to treatment and ongoing care. 
The collaboration brings together Boston Scientific’s strong expertise in lean practices, process 
improvement and supply chain optimization with MedAxiom’s deep experience in cardiovascular 
program leadership.



In this day and age of companies having to 
differentiate themselves, having access to a 
partner that provides meaningful data, venues 
to meet customers in a non-threatening 
environment and working with consultants who 
have a high level of expertise and experience 
in the field of cardiology can be invaluable in 
helping drive results-oriented business outcomes.
GARY CLIFTON 
VICE PRESIDENT  
TERUMO BUSINESS EDGE
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Claudia Urbano
DIRECTOR OF  
INDUSTRY PARTNERSHIPS

curbano@medaxiom.com
904.903.6242

Sylvia Rhodes
OPERATIONS MANAGER

srhodes@medaxiom.com
904.903.6122

Leah Hill
MARKETING & COMMUNICATIONS 
MANAGER

lhill@medaxiom.com
904.524.6672

Joseph Sasson, Ph.D.
EXECUTIVE VICE PRESIDENT

jsasson@medaxiom.com
850.284.4434


